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| ac-lo

owners

may get
lake access

I understand there was o recent
caso addressing whether a lako-

.1 front proporty owner could pro-
:% vide an easemont for a non-loke-

front property owner to allow
them, among other things, to
maintain n dock on the lake.

Do you have any information
about thot?

—— In a rceent pub-
REAL ESTATE  |ished decinion of sig-
QES nificant note, the

Michigan Court of
Appeals ruled that
while state low docs-
n't permit the sever-
ance and transfer-
ence of riparian own-
ership or riparian
rights normally
enjoyed exclusively

L by ownera of riparinn
ROBEEI’" M. |and. i.c., land direet-
M 1y on the water, it

clearly allows a
grantor to confer to non-riparian,
back-lat owners an casement to enjoy

~ such rights.

The court further noted, however,
that the court must determine the
acope of the non-riparian owner's
righta 08 a question of fact by examin-
ing the language of the ensement and
the surrounding circumstances at the
time of the grant.

The court also noted that in deter-

. mining these righta, the court must
: consider whether the use would

_ unrecasonnbly interfere with the ripar-

- inn lot owners' use and enjoyment of
- their property.

! This is an important decision for
: developers nnd owners of riparian lots
: but, of coursc, could be appenled to
- the Supreme Court.

Robert M, Mcisner, a lawyer, concen-
s-trates his practice in the arcas of con-
- dominiums, real estate, corporate law

<+ and litigation.
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This columa provides gencral infor
* mation and shouldn't be construcd as
legal advice,
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Darn fow Realtors start their
working carcers helping peo-
plo sell and buy houses.

Some werse teach-
ers. Othors
carned a living
as nurses, facto-
ry workers
nnd police
officers.
Still others
toiled in a
different line of sales.

Lifestyle changes,
health concerns and a gen-
eral yearning for some-
thing different, bot-
ter, steered folks
into renl estate,

For some, a family
member, friend or

.acquaintance sug-
gested or encournged
such n move. But not
always. Others were self-
mativated and directed,

M Nancy O. Sielaff, a Realtor with Coldwell Banker
Schweitzer in Bloomfield Hills, started helping peo-
ple meet their housing necds a dozen years ago when
she was 60,

“My husband (Carl) wanted me to get back into the
business world. I was ready. 1 had taken caro of my
muthsr, got my binck belt in karate, my kids were

one.

Actunlly, Nancy worked ns o chemist out of college,
but women usually didn’t hold down jobs outside the
home after they married back then.

So Carl brought secretarial work for Nancy to do at
home from hiy business.

“I had n niece, Chris Leismer, in it,” Sielaff said of
her intreduction to real estate. “She d me.

. know any
realtors

Please, Do you

: What
ultimately tipped the scales?

“J wasn't stuck in one place. T liked getting out and
about, freedom,” he said.

The third career choice apparently was the charm,
“I can write my own paycheck depending on how hard
1 work, There's never o dull moment, No two deals
are alike,” Lawrence said.

M Kim Downs, an associate broke with RE/MAX
Classic, Livonia, had a lot of jabs after serving in the
Vietnam War nnd graduating college.

“I worked 0a a bus driver and transit operations
supervisor, then I was in construction for 10 years
where 1 did a little bit of everything, then I drove an
aver-the-road 18 whecler for & year,” he said.

And then?

“1 got a job offer in Palm Springs helping manage

domini and o jon resort,” he recalled. *I

I went te her office.
“It’s the only business I know of where you can set
your own hours, { really enjoy being with younger
peoplo in the office ... and people I meet.
“My dad never retired and died at 85. He's my
mentor in  that

decided to go into real estate when I saw all of those
million-dollar homes and thought, ‘\What a nice check
if 1 aold them.™

Downs worked there a year and has continued in
real estate anles since moving back here, where he
grew up, deven yenrs

regards, Why would 1
retire? I'm busy,
nctivle(. physi!c)ully fit.”
@ Kcevin Downey,
| agent In Mlchigan._. ...
remodeler for 24 years, | *“yoi myst take 40 hours of
""““c"e‘d ":)“’ real | 0m tralning on such toplcs
estate sales about four | o5 ostate law, falr housing,

year ngo and is affilint- | goancia) responsibllities and
ed with Century 21 Vo~ | ¢a siandards.

U-Way in Waterford,

“My body started
breaking down with
age, and real estate
was an area I felt 1
might take to,” he said.
“Bath carcers mix well.

“Physically, real
catate is easier, men-
tally, harder. Your
mind is always on the
go. Got this signed,
that signed; this done,
that done,” he said.

“I Jave it. I Jike peo-
ple,-helping thom get
into what they want, o

~They (real estate agents)

. GETTING INTO REAL ESTATE

You must be at least 18 years old to become a real estate

Major real astate franchises, private companies and com-
munity colleges offer the class thioughout the year. Aver-
age fee ranges from $176-6200.

After the class, you must pass a state licensing exam,
offered twice dally by computer In Lansing, Canton and Troy.

have unlimited Income potential and there's a flexible work
schedute,” sald Pat Stokes, assoclate broker and office
manager for Weir, Manuel, Snyder and Ranke in Plymouth.

“But you must be disclplined to have a business plan. To
be In control, you must be a good personal organizer.

*In real estate, you're an Independent contractor, your
own boss,” Stokes added. “That means you organize your
own business, pay your own taxes ... health care end meke
(retirement) contributions to 1RAs.”

ngo. .
*1 like meoting peo-
ple and meeting peo.
ples’ needs, watch
how excited they aro,
helping them with
the major investment
in their life,” he said.

“Paychecks are
nice,” Downs added.
“You're nctunlly in
business for yourself,
As hard ns you work
is what you earn.”

® Kevin McNulty
enjoyed a general law
practice until he
soured on the system
with the “not guilty”
verdict in the O.J.
Simpson  murder
trial, Now, he works
as a lawyer for a title
insurance company
by day, and o Realtor
affilinted with Jack

class:
as g

ethl-

ara dolng this because they

little piece of God's
planet of thelr own,” he said,

And sometimes, real estate clients will later hire
Downey to take care of a project around the house
on their little picco of God's planet.

8 Manuela Martins, affilinted with Renl Estate
One in Farmi Hills, was a ine editor in

Europe who came to the U.S, in 1978 with her hus-,

band, an aute industry transferce,

“I worked in a bank, I worked in taxes and decided
to try real estate in 1985-86,” Manucla said. “It was
in the back of my mind.

*1 like the flexible hours, although they’re not as
flexible a8 you think,” she said.. “I like not.having a
boss. We're our own boss.

“And of course, I like finding the right house for the
right people. When overything goes woll, it's a very
good {eeling,” Martins said. N

#® Mike Lawrence, broker/ owner of First Harvest
Realty in Redford, first worked in an auto plant, then
as lease payment collector.

He switched careers agoin in 1978 at the advice of
neighbora who owned n renl estate company. But
Lawrence considered other snles work — cometery
plots and cars — before settling on houscs,
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Christenson Orion in
Lake Orion weekends and nights.

*“As n lnwyer, I was always meeting clients when it
was too late,” McNulty said of his former practice.
*Real estate is a happy time for everyone. “Sellers
are happy to scll and move on, buyers are ready to
movo in. -

“1 think peaple need the benefit of representation in
every situation,” he added. “For me, I'm still helping
people” .

8 Joanne Benedict, a Realtor with Max Broock, a
Rea) Estate One family company in Rochester, figurea
that she's made 26.different moves since her college
dnys and being a military wife.

“Pve always had kind of an interest in houses,” she
aaid. “I've been the one in the family to have an
impetus to move, the one to refinance.”

Benedict was o stay-at-h , then an office
manager before realizing her dream and jumping into
ronl estate five years ago.

She likes everything about houses from their layout
to decor. And her new career, too,

“Jt gives mo the nbility to be with people, talk with
people,” Benedict said. “I'm my own boss. It gives me
flexibility for other things in life.”
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| Beef up credit

If you were to apply for & lifo insur-
ance policy, the insurance company
would probably put you through com-
prehensive health screcning process.
They would review your family histo-

habits, and seck to

———— dotormine if you
MORTAAGE hove any pre-cxist-
BITS ing conditions. In

short, your insur-
ance company will
determine  your
“insurability.” Your
policy premiums
would be a function
of how many “lay-
ers” of risk they
must manage.

Bankers and
mortgage brokers
handle mortgage
requests in a similar
manner, except they nssesa a borrow-
er's financial henlth, Lenders add up
o borrower’s finnneinl risk factors to
determine one thing: Will they ropay
their mortgage ns promised?

Mortgage lenders use credit history
and credit scores as major eloments
of their risk analyses. Because credit
scores play such a crucial part in the
mortgoge process, you'll benefit from
a fow simple tips.
Tips

1f you know you have credit issucs,
handle them immedintely. Credit
problems tend to go from bad to
waorse quickly. Talk to a sensoned
mortgage loan officer. He will tell you
whether a credit counselor or an
attorney is in order. He can also give
you a “road map” to help direct you
toward your future home purchase.
You can usually get a mortgage with-

interest rate and terms will not be as
palatable.

‘Treat open credit like gold. Make
at least your minimum monthly pay-
ment on time all the time. It's the
best way to improve your scores.

Do not close all of your credit
accounts, If somebody tells you oth-
erwise, you aro listening to a fool.
How can you prove you can properly
manage your credit if you hove no
credit? If you properly maintain
three to five credit accounta, and
keep cach of them below 50 percent
of their respective maximum credit
limits, you wilt fare well.

Do not fear if you have a credit
score, but not much of a credit histo-
ry, or if you have credit accounts that
are not scored, There are mortgages
available for most borrowers in these
situntions.

For free e-newsletters, credit assess-
ments or mortgage pre-gualifications,
go to wwn vlender. com /p Iphillip-
shq or call (734) 797.5622 {24 hours].
TSm Phillips is a morigage loan offi-
cer serving all of Michigan. Home-
buyers should altways consult a pro-
fessional for guidance specific to their
situation,
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