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Artist
. By DIANE HUBEL
. Ght & cat you'd like to see immorta-
? How about a c‘l:'ﬂhal you think
shg\lld be in the pictures? Mrs. Penny
Phiares of Farmington Hills may, be
just the person you're looking for. *
Mrs. paints portraits of péts.
She-does both custom painted oils of
individual pets and pen-and-ink
sketches of popular breeds.-
‘The pen and ink sketches which she

is currently selling at Mister Whis--

kers pet’ boutique in the Farrell’s
Shopping Plaza -in  Southfield are
prints of the most popular breeds of
cats and dogs. s

. .

‘THE IDEA FOR the prints was con-
ceived after Margaret Kumar of Mis-
ter Whiskers asked Mrs. Phares to do
some advertising: sketches for her.

She did the sketches'and then took it.

astep further and began to do prints.

““The pen and ink sketches were de-
veloped for the people who can't af-
ford a custom-made picture,” she
said. “What I tried to do was sketch
those animals which 1 thought were
representative of - the most popular
breeds.

‘This way people can have a nice
piece of art and a picture which may
resemble their pet, but the cost is not
real high”

Mrs. Phares, who is a graduate of
the Wayne State University Art
School, began painting ail pictures of
pets commercially after friends began
admiring her painting of her Siamese
cat and began to ask her to paint
their pets.

A t .

HER BUSINESS Ias spread mainly
by word of mouth. Reople see pictures
.she has done and call her for one of
“their own. An ad which she ran in the
newspaper has also prompted some

people tocall. L
“My business is usually best around
Christmas,” she said. “People like'to
buy the pictures as an unusual gift for

the person who has everything.”
Mrs. Phares thinks it takes a spe-
cial type of person to buy an oil paint-
ing of their pet. They are usually

people who consider their pet a part ~

of the family.
* She said that animal breeders also

. like to have oil portraits for business

purposes as well as out of love for the
animal, .

e

OFTEN CHILDLESS couples be-
come very attached to their pets, she
said, and treat a portrait of their pet
in much the same way another person
may treat a picture of their child.

“There is a very special fegling be-

tween a pel and its owner,” Mrs.
Phares said. “There is ‘nothing
strange about it. Anybody who has
had a pet knows that it is very easy to
become attached to it.”

The paintings are done in oil on raw
linen canvas. The canvas which is a
natural_beige color is more flattering
to an animal’s natural color than a
white one would be.

Mrs. Phares’ portraits mainly come
from photographs of the animals. She
usually works with the pet’s owner so
she can learn about the personality of
the animal.

people’

“ALL ANIMALS have certain char-
acteristics which make them unique
from others,” she said.”These little

personality traits are something their .

ogmls know better than anyone
else.”

She also has done extensive re-
search to learn about the various
kinds of dogs and cats. She feels she
should know what coloring is charae-

P ¢
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teristic of which breed and what
‘markings -separate a champion’ from
arother dog. . -

“Y think: it is important for me to
know as much as 1 can about an ani-
mal,” she said. “It.not only- lends
credibility when 1 am' talking“to .an
oWwner but also helps me to recognize
and capture certain important quali-
ties of the animal.”

PORTRAIT OF A CAT

Mrs. Phares does custom oils of individual pets
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 Listening: Key to commerce

By ELSPETH BEIER

BINGHAM FARMS—With sup-
ply shortages increasing, business-
men must try to increase individ-
- ual and group productivity in order
 to succeed in fareign industry, ac-
cording to Jack E. Savage, interna-

tional business consultant.
“What is even more important is
that it can be done without vast in-
westments of capital. It simply
takes expertise, a listening ear, a
knowledge of where to go for help
and an eye for opportunity,” he

said.

. The key to becoming a better
business person and better citizen
is found in the New England ex-
pression, “A still tongue makes for
a wise head,” according to Savage,
a Bingham Farms resident.

“That expression is especially
important to Americans who want
to work with foreigners for mutual
benefit. We are known around the

world for talking too much about
our products and services, before
listening ‘and learning about for-
eign interests and objectives,” he

said.

A DIRECTOR of foreign opera-
tions for 20 years for Tecumseh
Products tand later for Kelvinator
International Corp., Savage points
out that local companies can max-
imize their profits at minimum ex-
pense in foreign markets.

“More Michigan companies
should think and market interna-

tionally. They can develop profita- -

ble foreign business at modest ex-
“pense and without capital outlay if
they take advantage of facilities
available to them without charge.”
Professional help is available at
no expense through the Michigan
Department of Commerce Office
of Economic.Expansion and the
Detroit: field office of the U.S. De-
partment of Commerce. -~

The state agency has opened of-
fices in Belgium and Japan to en-
courage business activities in for-
eign markets for local companies,
Savage said. .

.

“TOO MANY of our dollars are
now in the hands of foreign inter-
ests. It is time we tried harder to
earn them back through well
planned, developed and managed
international sales; licensing and
joint venture programs.”

Speaking several times a year at
seminars on international com-
merce at the University of Michi-
gan, Michigan State University,
Wayne State University and the
U.S. Department of Commerce,
Savage uses a Troy firm as an ex-
ample of a local firm entering for-
seign markets,

¥

"THE PRESIDENT of Bernal,
Inc. of Troy, Alan Rae Pfaff,

Wabeek starts new units

Ground Breaking ceremonies re-
cently marked the start of construe-
tion of Wabeek - on - the - ‘Fairways,
the fifth of the condominium commu-
fities in Wabeek, thie Chrysler Realty
Corp. - Del:E. Webt Corp. joint ven-
ture on West Long ‘Lake Road,
Bloomfield Township.

- Builder - developer Ed F. Johns
plans to construct 4 condohomes on
10.79 acres of heavily rolling ter-
3151 overlooking Haines Lake and the
Gth and 12th fairways of the 6,630 -
yard Wabeek golf course designed by
Jack Nicklaus and Peter Dye. Prices
will start in the $80,000 range.
. Johns said sales will be handled by
his own firm, Ed F. Johns & Associ-
ates, and the Bloomfield Real Estate
Co.-He also announced that a number
of rental units will be made available
at Wabeek - on™- the - Fairways.

A CONTEMPORARY design, fong a
Johns trademark, has been selected
for the condohomes which will be
built in two, three and four - unit clus-

ters. Exterior brick in various colors” -

and complementary rough - sawn red-
wood trim will add variety to the de-
velopment.

Four basic plans ~ a ranch, story -
'and - a - half, and two different
quad-levels ~ will miake up the 16
clusters in, Wabeek - on - the - Fair-
ways. Each of the plans can be used
in any combination with the other
plans and some can'be reversed. :

. Depending on the modet selected, as
well as the amolint of initjally - com-
gleled finishéd footage, the con-
dohomes will run from approxi )

WABEEK ON THE FAIRWAYS
condohomes were designed by Ed F.
Johns. James W. Conn is the archi-
tect. Lo

’

The display models, to bé furnished
by Pierson Interiors, afe scheduled
for completion by late spring.

Besides Wabeek - on - the - Fair-
ways, the Wabeek development in-
clud_e_s single lami}}{ home sites and

presented by Chrysler - ‘Wabeek,
Woodbury - Sullivan Smith, Wake
Pratt and Bloomfield Woods, Inc.

Additional information on Wabeek is
available at the on-site sales office on
West.Long Lake Road between Tele-

iddlebelt. It is open daily

1700 to 4,000 square feet.: .

ph and
and weekénds until dusk.

wanted to license a rotary die cut-
ting technique for non-metallic
materials.

He selected Japan as the market
and used Savage to draw up the
conitracts and agreements.

|

The venture cost Bernal, Inc:
very little in terms of capital ex-
pense, according to Savage, and
{msd increased a highly profitable
rade. ‘
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. PUPPY PRINTS

Pen and ink prints are available at Mr. Whiskers Pet Boutique.
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. Today’s investor N

d should reap :

more at maturity

Q. I have a $10,000 government
Bond '78-'83. 1t is now worth $7,-..
500. Would I be better off selling it
and buying a savings bond which

pays seven percent? Also, does the -

’78-'83 ‘mean that in 1978 I could
cash the bond in for its full worth
of $10,0007

A. From the listings in the -

paper, the bond you have would
appear to pay 8% percent interest
or $325 a year on its $10,000 face |
value. If you sold it for the current
going price of $7,500 and put the
proceeds in a bond paying 7 per-
cent, you would then be getting '
$525 a year interest instead of.
$325. In other words, you would
get $200 a year. more in interest,
but in doing that, you would be
giving up the right to the differ-
ence between-$7,500 and the

+ $10,000 you would get when the

bond matures. .

If the bond is called in 1978, or
four years from now, the extra in-
terest you would have received
would be only $800 tompared with
the §2,500 you would have lost in
making the switch.

If the bond is not called until
1983, you,would get the extra $200
a year interest for nine years, giv-
ing you a total of $1,800 as com-
pared with the $2,500 principle you
would have sacrificed.

11t looks like you would be better
off holding your present bond, get-
ting the smaller interest rate, but
getting $2,500 more principle back
at maturity than you could get by
selling now.

By,

, THOMAS E.
O'HARA
Board
Chgirman
National
Association of
Investment

Clubs -

. !

Q. I have owned stock in Ameri-
can Can Co. for seven or eight:
* years. When I bought it my banker

said it was a blue chip stock and
should always do well for me. The
 price is now about half what I paid
[ for it, and I'm wondering if I
should continue to hold the stock. *
. I don’t know what will hap-
pen to the price of the stock, but I
believe the important thing to look
at is the record of the compariy and-
- the clue this gives us to its pros-
pects. As an investor, you have re-
*ceived a dividend regularly while
you have held that stock, From ~
what you- have said, that dividend
has been between 4.percent and 5
percent on your investment. It
h increased like inflation has,
but it has been regular.

If it were not for the recent
.changes in the business made by
management, we would be con-
cerned: Changes made by manage-
ment seem to have been effective,
and reported earnings for 1973 are
up'substantially. : !

L

Businegs 'at a Gla'nTCe"

RONALD M. SCHECHTER, 4390
Stony River, Birmingham, was New
York Lifé Insurance Company's lead-
ing agent:in Michigan during 1973.

A New, York life representative in
this area since 1934, Schechtér is a
member { of the company's highest
honor cluL, the President’s Council.

I . ;
1 e s ,

DR. PAUL MITROS of Bloomfield
Hills, was recently named presi-
dent-elect of American College of Os-
teopathic| Obstetricians and Gyneco-
Togists. N : B

Dr. Mitros is on the staff at Critten-
ton Hospital, Rochester. He is presi-
dent of the Michigan Association of
Osteopathic Physicians and Surgeons.
A graduate of Chicago College of Os-
teopathic Medicine, Dr. Mitros did his
internship and residency at Detroit
Osteopathic Hospital. -

«x s

M. MARTIN ROM, chairman of the
“board and executive officer of Multi-
vest, In¢:, Southfield, has been in-
stalled as-first vice-president of thes
ate Securities and Syndica-
tute of the National Associ-
ation of Realtors.

Bloomfield Hills recently assumed the
chairmanship of the Michigan Tech-
‘ological University Board of Control.
MeGlynr is a partner in the Troy pat-
ent law I‘irm of McGlynn and Milton.

DR ALAN NICKAMIN was re-
cently installed as pfesident of the
Southeastern Division of the Michigan
State Podiatry Association. He has a

* practice in Southfield.

NEIL E. ELMOUCHI, Lincoln Na-
tional Life’ Insurance Co. representa-
tive in the Birmingham area, recently
received  his Lincoln National Life
Agent’s Training Schoo! diplomna.

He qualified for the school on the
basis of the amount of personal busi-
ness and completion ‘of the agent's
training ‘course. Agents studied the
latest developments in life insurance,

with spécial emphasis on

miembership in the 1974' President's
Club of Kemper Insurance.
N

In a move to provide capital for
continues nationwide expansion, - the
OAKLAND FINANCIAL GROUP,
INC., of Southfield has sold a major
block of stock in the firm to the
Sprigg Lane- Ihvestment - Corp. of
Charfttesville, Va. t )
: Qakland, among thé nation's pio-
nieer independent financial counseling
firms, provides financial counseling
through regional banks as well as cor-
porations. . A

. SAM WILLIAMS of Bloom-
field Hills has been elected a fellow
of the American Society of Me-
chanical Engineers (ASME) Wil-
liams is chairman of the board and
president of Williams Research.
Corp. of Walled Lake. The grade of
fellow is the highest level of memt-

bership in ASME and is conferred :
upon a member in recognition of:
significant achjevements in the’
field of engineering.
. One of his(ﬁrm's most recently
tested vehicles is a two-man tur-

bine powered flying pl:‘atform.

. ¥

CARL BRETTSCHNEIDER o
Birmingham was honored as Jos:
" ten’s MRI Division's leading sales-!
man in 1973. He: received the-
award during the compariy’s MRI.
(motivation through [recognition.
for industry) Division's national;
sales meeting in Rochester, Minn.;
in February. . :
. e
LESTER L. SCHOENBERG,
CLU of Southfield;| has been
named one of the outstanding gen-:
eral managers of New York Life,
Insurance Ce. for 1973. Schoen-:
berg is general manager of the
Northland-Detroit general offica. .

‘Troy firm meiges

] .o s,
GERALD E. McGLYNN JR. of*

The directors of Eyans Indus-
tries, Inc., Troy, ard of Aeroceanic
Corp, have announced the approval
of the merger of Aeroceanic-intg
Evans Industries, subject to ap-
proval by shareholders of both
companies.

Evans Industries; Inc. is a diver-
sified publicly-held company with
stock traded on the over-the-cour-
ter market. Aeroceanic Corp.,
Dbased in Chatsworth, Calif., is also
‘traded over-the-counter. .

Special meetings of sharehold-
ers of Aeroceanic and Evans In-
dustries are to be held to act on the
merger. Under the terms of the
proposal, the sharelfolders of
Aeroceanic will receive 0.298 of a
common share of Evans Industries
for each share of Aeroceanic. Ev-
ans. Industries is a holder of 48%

salesmanship.

DONALD A. BENYAS, presidefn\ of
Penn General Agencies of Michigan,
Inc., in Southfield, has been elected to

per cent of Aero stock.
*n .

IT WAS also annpunced that
Aeroceanic has acqilired Buddy
Bar Casting Corp. of Southgate,
Calif. for an undisclosed’sum.
Buddy- Bar manufactures special-

ized aluminum castings princi-:
pally for the automotive, industry
Aeroceanic manufactures alu
minum castings, flexible polyvinyl:
tubing and hose, steering wheels:
for boats and the automotive after-:
market, marine hardware and ac-;
cessories and outboard and in-¢
board motors. N '
Evans Industries’ M-B Division
located in New Holstein, Wis,, is.'
_the nation’s largest manufacturer;
of highway line stripers and a ma-;
jor producer of street sweepers,:
tractor sweepers and other vehi
cles used in the nationwide:
cleanup program. - H
Evans Industries also manufac-;
tures a variety of thermoset plastic: ~
molded parts uged as components:-
in the electrical; automotive, appl-:
jance and other. industriess
Through its real estate subsidiary,;
the La Coguille Development:
Corp., Evans Industries is engaged:
in the construction and sale of lux-:
ury villas near Palm Beach, Fla.:
and other real estate developmen
_in Florida. - k




